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I[IPOTPAMMA

X Auj pov emyeipnon - T
TIPOCPEPEL EKTOG OO XPNHUATA;

X KapBég emyetpnuaticoy
HOVTEAOV - akpLPnG epLypa®n
NG OTPATNYLKIG TNG ETALPELNG

X T ot emuyelpfioets Snptovpyodyv

a&la yLa TIG TOTUKEG KOWVWVIES -
MEAETES TIEPUTTWOEWV

Epyacia mov @épvel euwx(aj
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("To 0IFORD STYLE DERATE

To Oxford Style Debate eivat pia povopoyio
OMIANTWV.

To xUplo kaBMNKOV Elval va TLAHPOVOLACEL TLELOTIKA T
ETUXELPTMATO KL VO AVTIKPOVOEL TA ETILYELPTHATA TOV
QVTUTAAOV. *

A&V aTTOOKOTIEL TNV EEAYWYT) KOLVWV

CUMUTIEPUCUATWVY 1) VO TLEICEL VLA UL CUYKEKPLUEVT) _
&) arcoym.
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KAPXEE TOY DEBATE W

Yvpuetexovteg: [Ipoedpog, M'pappateag, ouAntég (2 x 4 dtopa)
KOL TLOP AT P TES

H plo opdda opiAntwyv eival «uttep» (Yrrootpien), n GAAN «kata»
(AvtiBeon)

Ol opIANTEG 0€ KABe TTAELP & PIAOVV EVAAAAE — KAOE pia oo TIg )
ONAwoelg Slapkel Ewg Kal 3 AeTTd

OL TtapatnpnNTEG aEloAoyovVv 1 cL{1TNOoN Kol VTTOSELKVVUOUY TOV
VIKN T

K O Fpappatéag Kpatd To XpOVO KoL VOKOLVWVEL TOUG VIKNTEG \—
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KL\PXEE TOY DEBATE

YELPA OMALWV 0 OUIANTHG YIAGEL Yia 3
UTLEP KATA ATt

, TopEl va artavtnosL o 1
opnTic 1 ——>  opinmig 1 HTtop N

— Pl EpWTNOT ATtO TNV AAAN
ouNTG 2 ——>  OpUNTHG 2 opada *

outnThe 3 optiTric 3 artavta oe 1 pla epwnon

OTtO TOUG TLAPA TN PN TES (s/écv

&) opuntic 4 5 opnTig 4 TO AEEL O T[p685p0§) %
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KL\PXEE TOY DEBATE W

optAn ¢ 1 — opilel tn B€om ™G culnTNOMG Kol Sivel PeEPIKA artd
TOL TULO ONMUOAVTIKA ETUYELPTUOTO

OPIAN TG 2 - Slvel eruyelpnpata Stevpvvovtag Tn B€on g
TAEVPAG TOV KAl PTToPEl va ava@EpeTal 0TI SNAWOELS TWV

OV TUTAAWYV )]
OUIANTNC 3 - ap@loBnTel Ta EMXEPIMATA TNG AAANG TTAEVLPAC,
UTtopEL va TLapEYEL TIPOOOETA ETILYELPT AT

OUIAN TN G 4 — ocuvoidel OAa TA ETUYELPNHOATH OTTO TNV TTAELPA TO

K XWPLS Vo TIPOCGHETEL ETUTTAEOV ETUYELPTUOTO \\-
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KAPXEE TH2 AZIOAOTHH?

KdaBe mapatnpntg €xet 10 fabuovs yia va polpAceL oTLg
opadeg. Aev propel OpwG va Swoel arto 5 BaBpovs kat oTig

V0 opadec.
O rapatnpn¢ Kabodnyeltal ord Yla VTTOKELUEVIKT)
agloAOYN o1 TNG LoYVOG TWV ETUXELPNHUATWY KL TNG

Kpimpla agloAdynong:

roloTnTag Twv dNAwoewv.0XI pe Bdon to av nelotnke 1 OxL
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 NPOETOIMAJIA

YELPA OMALWV

UTLEP KATA

opinmg 1 ——>  opinmig 1

—

OHANTNG 2 ——>  opnTig 2

—

oHANmMG 3 ——  opntig 3

K opAnmig4 5 opntig 4

AZloAoynon

KaBe mapatnpnmg €xet 10 BabBuoig yia va
Holpdoel 0TS OpadeS. Agv pmopel OpwWS va
dwoel arto 5 Babuovs kat otig S0 OUAOES.
YToKeEVIKY) D
Kpimpla a&loAdynong:

N
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KAMBAZ ENIXEIPHMATIKOY MONTEAOY

The Business Model Canvas

Key Partners (9

Key Activities

Key Resources

Value Propositions ﬁ

Customer Relationships '

Channels '0

Customer Segments ’

Cost Structure

‘ Revenue Streams
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Key Partners &

Key Activities

@ | valuerropositions | | customer Relationships

Key Resources

“' Channels n

Cost Structure

6 Revenue Streams
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2TOIXEIA TOY KAMBA ENMIXEIPHMATIKOY MONTEAOY

MNa Toloug dnuioupyeital agia
KOl TTol0I gival Ol
ONMAVTIKOTEPOI TTEAATES MOG;

*  TTAPOMOIEG AVAYKEG

*  QTTAITEI CEXWPIOTA KAvAAla
ETTIKOIVWVIAG

* TTOPOMOIOU TUTTOU OXEOT

e TTaPOMOIO ETTITTEQO
KEPOOPOPIAg

Z
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STOIXEIA TOY KAMBA EMIXEIPHMATIKOY MONTEAOY

Z

Key Partners & | KeyActivities VALUE Customer Relationships W |  Customer segments &)
PROPOSITO O A6yog yia Tov 0T1T0io Ol
TMEAATEG HTTOPOUV VA ETTIAEEOUV
— — MIa ETTIXEiIPNON EVAVTI HIOG
GAANG...
* TTEPIYPAPEI TTWG TA TTPOIOVTA
Kl Ol UTTNPETIEC 0ag
] — P dnuIoupyouv agia yia Ta
TMAMATA TWV TTEAATWV 4(
» O¢ev I00duUVaEi PE TTPOIOV,
000001: @strategyzer OAAG YE TO TTOKETO TTPOIOVTWYV

!’““"’”“W o Kal UTTNPECIWV!




GOIXEIA TOY KAMBA ENIXEIPHMATIKOY MONTEAOY

@ | value Propositions Bl | customer retationships ® | customer segments ’

00080/

togyzer AG.
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To "d1dgpopa™ onuaivel OTI
TPOOCEYYIlETE TUAMATO
TTEAATWYV KOl ETTIKOIVWVEITE
padi Toug TTpIV, KATA TN
Sl1dpKeIa KAl META TNV ayopd

* 0IKOOONNON YVWOoNG Yia TO
TTPOIOV

*  ONMIOUPYWVTAG HIa YVWHN 4(

* ayopd Kai TTapadoaon

* UTTOOTAPIEN META TNV TTWANON




WV.iVN
GOIXEIA TOY KAMBA EMNIXEIPHMATIKOY MONTEAOY

)

CUSTOMER 2TPOATNYIKEG ATTOKTNONG,

RECATONSH dl1aTAPNONG Kal avaTrTugng via
KAOe KavdaAl

QUTOUQIOTTOINUEVO
oA

npepwxu«') 4(

ouvonuloupyia alag

©0000| —n @©sStrategyzer

togyaer AG.
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GOIXEIA TOY KAMBA ENIXEIPHMATIKOY MONTEAOY

REVENUE STREAMS

00080/

osmonso o Strategyzer AG
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Key Partners & | Key Activities @ | value Propositions Bl | customer retationships W | cus
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NMwg 0a TTAnpwoel KAOE TUARMA
yia TnVv aia TTou rapadideTal

e €QATTAE ) ETTAVAAQUPBAVOUEVEG
OUVOAAQYEG OTTWGS CUVOPOMES

*  OIOPOPETIKOI NXAVIOMOI
TIMOAGYNONG

*  OIOPOPETIKA peUUATA 4(




WV.iVN
GCIXEIA TOY KAMBA EMNIXEIPHMATIKOY MONTEAOY

Moloug Bacikoug Trépoug
(puoIkoUGg, OIKOVOUIKOUG,
TTVEUMQTIKOUG ] avBpwITIVOUG)

* XPEIALECTE VIO VO AEITOUPYNOEI TO

)

ETIXEIPNHATIKO HOVTEAO;

KEY
RESOURCES

® yia TNV UTTOOTAPIEN TNG
TTapddoong TNG TTPOTAONG Agiag

] [P—— ) ® yia TNV UTTOOTAPIEN TWV
OXEOEWV 4(
® VIO VO TTPOCEYYIOETE TUAMATA
il B ©strategyzer ATV
. R ® yid TNV UTTOOTNPIEN TTEAATWV
k * via va BydAete €00da
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GOIXEIA TOY KAMBA EMNIXEIPHMATIKOY MONTEAOY
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KEY Value Propositions Bl | customer retationships ® | customer segments ’ I-IOI sg al’va’l OI chlKég ;
ACTIVITIES SpaocTnPIOTNTES TTOU 0BNyoUV
oTNV EMITUXiC;

* amd TNV TTapaywyn, JECW Tou
XEIPIOUOU TWV OXECEWV HE
TOUG TTEAATEG, £WG TNV ETTIAUCN

| e s 0 TTPORANUATWY KalI TIG
dpacTNPIOTNTES TTOU 4(
oxeTiCovTal ue TN AcIToupyia
o000 <= @strategyzer TNG UTTOOOUNG TNG ETAIPEIAG

togyaer AG.
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GOIXEIA TOY KAMBA ENIXEIPHMATIKOY MONTEAOY

PARTNERS

f
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Molo dikTUO CuvEPpYyaTWYV Kal
TTPOMUNOBEUTWYV PTTOPEI Va
aglotroinOei yia va
AEITOUPYNOEI TO ETTIXEIPNHATIKO
MOVTEAO;

2 UMayol

2 UVEPYATEC *
TTPOMNOEUTES
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GCIXEIA TOY KAMBA EMNIXEIPHMATIKOY MONTEAOY

)

Key Prtners & | ey actvites © | vaieproposiions | customer reatonships W | customer — ® n gpi)\nlpn OAWYV TWV OATTOAVWYV
(eiTe OTABEPWV E€iTE PETABANTWV)
TTOU Oa TTPOKUWYOUV KATA TV
* — uAoTroinon Tng mixeipnong
e 24

e €CUTTNPETNON BACIKWY TTOPWV
KOl OUVEPYOATWYV

oo 0 *  KOOTOG TTapaywyng piag agiag
« oxéon ME Tov TTEAATN Kal 4(
KOOTOG UTTOOTAPICNG KAVAAIOU

99000 = @strategyzer * gCutTNPETNON TWV O1AdIKACIWYV

K TNG ETAIPEIQG
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Yrapyovoa avaykn
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Apdaom vrep ¢ vyelag, pubulon
ouvaloONUATWY

X QpopiocOix: 40-80 $ ouv Ta

@ oSwpnuaTa
.
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‘Aa important guide 1o starting 3 remarkable career”
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Business

You're holding 2 handbook for visionaries, game changers,

and challengers striving to defy outmoded business models
and design tomorrow’s enterprises. It's a book for the ...

Model |
Generation

WRITTEN BY
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CO-CREATED 8BY
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